THE VALUE OF
MULTIPOINT INSPECTIONS,
SY THE NUMBERS

Profitable growth is every dealer’s priority, but as margins compress and sales

slow, it isn’t easy to achieve. However, top-performing dealers have found a
powerful source of untapped revenue to keep business strong: multipoint
inspections in the service department.

So how can multipoint inspections
improve revenue — and by how much?
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“With the additional service recommendations in Xtime Inspect, we
have sold $319 more per inspection. It streamlines digital
communications and provides robust reporting.”

—Chad Holsinger, Service Manager | Fletcher Jones Volkswagen

Multipoint inspections are a major revenue driver — but only when dealers do them
regularly. Now there’s an easier way to inspect every vehicle, every time: with Xtime
Inspect. Xtime Inspect is a digital multipoint inspection tool that helps service
advisors and technicians identify more opportunities, maximize every repair order,
and grow their dealerships profitably.

Xtime

To learn more about Xtime Inspect and the full Xtime
Spectrum platform, visit www.xtime.com
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